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Before beginning his own career as a consultant,
Michael A. Goodman held senior marketing manage-
ment positions at Procter & Gamble, Frito-Lay, and
International Playtex. Since then, the list of clients
he has served reads like a who’s who of well-
known global corporations in a broad range of
industries and business situations.
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NEW!

The majority of executives in transition consider management
consulting as either a component of their job search strategy or
an alternative second career. Now there’s a resource just for
them.

RASPUTIN FOR HIRE
AN INSIDE LOOK AT MANAGEMENT CONSULTING

BETWEEN JOBS OR AS A SECOND CAREER

“A comprehensive and practical guide to consulting, Rasputin
For Hire is a must-read for anyone considering consulting
temporarily or as a profession. Great guide for your professional
development library.”

Julie Jansen, Consultant, Coach, and Author of
I Don’t Know What I Want, But I Know It’s Not This

Rasputin For Hire includes:
• 26 important lessons consultants can learn from Rasputin
• The true essence of management consulting
• 7 personal prerequisites and considerations for would-be

consultants
• 9 steps in every consulting project or client relationship
• The role and value of the consulting proposal (with each

section clearly defined and described, plus a sample
proposal adapted from the author’s own files)

• A client’s-eye view of consulting
• Common client misunderstandings – and how to deal with them
• The 5 keys to consulting success
• A round-table discussion with a panel of 8 savvy

consultants who share their own experiences and advice


